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     InterAcct for Debtors Control 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 Integrated Fully integrated system from first recording a 
new sales enquiry, to estimating, quoting, 
win/loss analysis, purchasing, invoicing, and all 
the other accounting processes. 

 Reporting Run reports on demand that can be run 
retrospectively as at any prior date. 
 

 Account Status Verify the status (Overdue?) of the Debtor’s 
account before any input is accepted on a new 
transaction. 
 

 Follow Up Diary The follow up diary allows you to keep track of 
expected payment of any overdue invoices. 

 Credit Control Strong Credit Control methods are 
incorporated in InterAcct, to improve cash 
flow. 
 

 Debtors Aged Analysis Monitor the trends of debtors, are they 
getting better, or worse at paying their dues? 

Why InterAcct? 
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     Client / Debtor File 
 

 

 

 

 

 

 Quick search – by Company Name, First 
Name, Surname, Email, Phone number, 
etc. 
 

 

 Search to just show Debtors with a 
balance due, and/or an Overdue 
balance 
 

 Classify/Search Debtors by business 
potential, industry/type, Region, 
Account Manager, Origin/Lead Source, 
Date entered, etc. 
 

 Quick click Email address to open up a 
new email message, or click on the web 
site to view. Also view Google Map 
location, and Directions to visit/deliver. 
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     Client / Debtor Structure 
 

 

 

Strong debtors control 
translates into better cash flow, 
and therefore less stress 
 

 

Relational Database : 
One Debtor can have any number of 
Contact Names, Site/Delivery 
Addresses, plus a Free Format Notes 
area.  
 
Purchase History : 
The system automatically records what 
products/materials purchased (or 
used) by Debtor – with pricing details 
and links back to the source 
documents Invoice.  
 
Drill Down : 
View a grand total of a Debtors 
financial position, ‘drill down’ into 
more detail, and back to the source 
transaction if required.  
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       Accounts Receivable Menu 
 

 

 

 
Debtor’s (Accounts Receivable)     Main 
Menu 
 
“Get Started”, setup up of the debtors 
classifications. 
 
Debtor related transactions are 
entered through this menu 
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     Key Features & Advantages 
 

 Feature : Advantage : Base? 

Debtors Totals A complete reconciliation of totals, making up the 
outstanding balance 

Have a glance at important summary information, 
credit limit balance, and gross profit generated. 

Y 

Product Purchase 
History 

A comprehensive list of all the product/material 
purchase history – detail by job 

What did they last order? What price did they pay?  
Is it still covered by a warranty? 

Y 

Debtors Aged 
Analysis 

History is maintained for debtors aged analysis over 
time, with the option to save the aging results back to 
the Debtor. 

Is the amount outstanding increasing month by 
month, and getting older? (more overdue). Reduce 
the incidence of bad debts 

Y 

Contact History Register of past activities/contacts per Client – 
Automatically updates Follow Up Diary. 

No need to commit to memory what events 
happened last, and when best to next follow up. 

Y 

Comments Free format note areas – by company, by contact 
name, contact history, etc.  Cut & paste option 

Easy handover to a new salesperson with notes 
being properly recorded and secure. 

Y 

Debtors Information Credit Limit, payment terms, pricing level. Use credit holds to stop the outstanding debt 
increasing 

Y 

Multiple Price Levels Price levels for each customer, price level by product 
group and contract pricing. 

Ensure that the correct pricing applies, improve 
customer service – and reduce the need for 
preparing Credit Notes. 

Option 

Opening Balances Simple input and reconciliation of a customer opening 
balance 

Easy reconciliation from an old bookkeeping 
system into InterAcct – Debtor by Debtor. 

Y 

Debtors Ledger Complete history record of all a Debtor’s invoices – 
showing a reconciliation of the balance 

Menu links to the source transactions, track history 
by date of receipts and adjustments. 

Y 

Debt Collection 
Actions 

Record commitments made by a Debtor as to when 
payment will be received. 

Automatically updates the follow up diary on the 
due date so commitments can be monitored. 

Y 

Retentions Retentions due - mostly for construction jobs Shows when retentions are due. Y 

Father/Son Link multiple Debtor accounts belonging to Corporate 
Group 

Invoices to the Debtors, Sales Analysis (and 
Statement) by Group Head Office. 

Option 
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     Screen 1: Debtors Reconciliation 
 

 

 

 
 
Debtors Totals: 
 
Each Debtor has a Totals screen similar to this 
example. Some of the options in this example 
relate to optional software modules and 
therefore may not apply to each InterAcct 
system (will not be displayed). 
 
This screen is designed to be a simple financial 
summary for a customer / client, which gives 
the ability to ‘drill down’ into the details and 
information which comprises this summary.  
 
Everything is just one click or keyboard entry 
away - allowing fast navigation. 
 
There is the option for Father/Son Debtors 
accounting for companies with a Head Office 
and branches. 
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     Screen 2, 3: Debtors Ledger – Credit Control Report 
 

 

 

Debtors Ledger: 
Debtor transactions are posted from 
all over InterAcct arrive at a 
centralized Ledger – with links back 
to the source transaction 
 

Reporting: 
Numerous existing reports available 

 Credit Control 

 Debtor Statement 

 Debtor Reconciliation 
 
Can be printed as at a prior date. 
 
Report Configurator allows you to 
select what information (files) and 
records to print.  Easy to use. 
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     Screen 4, 5, 6: Debtors Aged List, Projected Receipts, Overdue Customer Listing 
 

 

 

 
Aged Debtors List: 
 
Can be detailed or summarised. 

 
Projected Cash Receipts: 
 
Looks at when invoices are expected 
to be received – Cash Flow Reporting 

 
Overdue Customer Listing: 
 
Focuses on those Debtors with 
Overdue balances. 
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     Screen 7, 8 Aged Debtor List (Detailed) 
 

 

 
Detailed Aged Debtors List: 
 
Useful as a simple Debt Collection report giving 
contact name and phone number details, as well as 
the unpaid invoices. 

 
Debtors Statement: 
 
Can be printed as a one off for a Debtor, or for a 
selected list.  Shows how the account can be paid at 
the foot at the Statement. 
 
All Report Designs can be personalised to suit. 
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     InterAcct’s Invoicing Methods 
 

 

Job Costing Print Format Options: 

Quick Invoicing Products & Services – in the Base InterAcct system 

  

Sales Order Processing 
(optional module) 

Products & Services – multiple price levels – links to Sales 
“Bundles/Kits”, links to Manufacturing, Serial and Batch 
Numbers, Fashion – Style/Colour/Size 

  

Job Invoices 
(optional module) 

Line by Line, Summary, Detailed, by Phase 

  

Job Progress Claims Invoice by Phase, % Complete, by Billable Stage, by 
Quantity, % Complete 

  

Automatic Draft Invoices Based on detailed Job Cost Transactions – multiple jobs 

  

Do & Charge Invoicing Based on detailed Job Cost transactions – job by job – 
markup % can be defined 

  

Periodic Invoicing Continual Invoices by Interval (eg: week, month, year) with 
expiry date.  

  

Repair Work Invoicing 
(and Quote) 

Markup % on total cost defined, or your markup on costs 
by Cost Item. 
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       InterAcct Pricing (Per User) 
 

Users Base InterAcct Job Cost-Estimating (A) Kit Costing (B) Father / Son Debtors Accounting (C) 

1 $1,500  (15-25) + $500    (10) + $350    (5) + $250    (2-3) 

2-3 $1,000  (20-30) + $500    (10) + $350    (5) + $250    (2-3) 

4 $750    (20-30) + $375    (10)     + $250    (5-8) + $188    (2-3) 

5-9 $600    (25-35)       + $300    (10-15)          + $200    (5-8) + $150    (3-5) 

10-19 $500    (30-40)       + $275    (10-15)          + $175    (5-8) + $125    (3-5) 

20-49 $400    (40-60)       + $250    (10-15)               + $150    (10-15) + $100    (3-5) 

50+ $350    (50-75)            + $230    (15-25)               + $130    (10-20)      + $90    (5-10) 

 

Software Pricing 

Software Pricing is per Computer Network “User” as defined in the above table. The optional software modules (eg, Job Cost Estimating) require 
the Base InterAcct as well, and are purchased based on the number of base Network Users.  Prices are all ex GST. 

+ Annual Support Pricing 
Yearly support is calculated at 20% of purchase price, with no CPI annual increases. Support is reduced by 30% after 3 years. For example a single 
User (with just the base InterAcct) would be ($1,500 x 20%) = $300 

+ Implementation & Training Budget 
The (Number) denotes the estimated min/max hours of Implementation & Training required in the budget per installation / module (not per User).    

Implementation / training “Advanced” is currently charged at the average rate of $160 per hour. 
Modules 
 There is a wide variety of software modules available for purchase, talk to InterAcct staff about your specific software needs. 
 

 

Request a Cost Estimate: 
InterAcct Software Pty Ltd 
 
Toll Free:  1300 66 26 26   After Hours:  0412 578 622 
Email:  sales@interacct.com.au    Web:  http://www.interacct.com.au 

mailto:sales@interacct.com.au
http://www.interacct.com.au/

