Inter InterAcct for Debtors Control

Why InterAcct?
1 Integrated Fully integrated system from first recording a
new sales enquiry, to estimating, quoting,
win/loss analysis, purchasing, invoicing, and all
the other accounting processes.
1 Reporting Run reports on demand that can be run
retrospectively as at any prior date.
M Account Status Verify the status (Overdue?) of the Debtor’s
account before any input is accepted on a new InterAcct
transaction. s .y
M Follow Up Diary The follow up diary allows you to keep track of
expected payment of any overdue invoices. \
The N
M credit Control Strong Credit Control methods are Perfect\
incorporated in InterAcct, to improve cash Fit
flow. Your Debtors
M Debtors Aged Analysis ~ Monitor the trends of debtors, are they Company Control

getting better, or worse at paying their dues?

Version 1.0 || | Page1



Version 1.0 ||

Client / Debtor File

Quick search — by Company Name, First
Name, Surname, Email, Phone number,
etc.

Search to just show Debtors with a
balance due, and/or an Overdue
balance

Classify/Search Debtors by business
potential, industry/type, Region,
Account Manager, Origin/Lead Source,
Date entered, etc.

Quick click Email address to open up a
new email message, or click on the web
site to view. Also view Google Map
location, and Directions to visit/deliver.

8 InterAcct Rob-Demo - [BUSINESS NAMES DATABASE - display ]

EFiIe Record Edit View Go Advanced Menu Graph Design Help

FEI Y T Er R L PEYL

Title Mr Type F % individual  Recordid  NEILTHLI
1st Name Thomas Dear? Tom 1st Added 15-Aug-2014
Surname Neil lastDate  22-Aug-2014
Next Date  25-Aug-2014
LastInv
Ph Area 02 Address 11 Lightcliff Ave
Bus Ph aglﬁﬁ 5606
Fax Mo 9146 5605 Suburb LINDFIELD _-'!e NSW pfc 2070 _-'!e
Mobile 0425 565 987 Country a
AfterHrs @ Region N.SYD.5HR A n
Status CLENT  E, AfcMgr  ROSZIKB % Overdue$ 1,299.99
Category 3.5MALL _-'g ncust Type  CONSUMER _-'!e Balance 5 3,299.99
Origin WEBSITE %, Cust No 104568
Email i tom.neil@gmail.com

Web Site & NA

Comment Clien has a AV install, Home Theatre Room

Form help” Field help lobs | An:countingl Searchl Tablesl Messagesl Suburbsl Reporrsl Tasks |

1. Contact Names

2. Notes File

3. Delivery Addresses

4. Client/Prospect Profile
5. Create/Send Letter

6. Contact History

7. EMails Sent/Received

8. Client lobs, Enquiries

9. Input Quotes/Invoices
10. View : Sales Orders
11. Standing Sales Order
12. Sales/Profit Analysis
13. Product Purchase History
14. Document Register

15. Service/Maintenance

16. Debtor's Totals

17. Debtor's Ledger

18. Debtor's Info

15. Accounts Contact Info
20. Opening Balances
21. Debt Collection

22. Aged Debtor Analysis

» o

Google Map | | Directions

o 2B

Manual Video

23. Debtor Reports

24. Create Report Designs
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Inter Client / Debtor Structure

InterAcct
Main Menu

Strong debtors control
translates into better cash flow,

Names
and therefore less stress Database
Contact Notes File Delivery Debtor Enquiries, Contact "Document” Reports
Relational Database : Names Sites Summary Quotes History Register Menu
One Debtor can have any number of
H H ; Debtors Debtor
Contact Names, Site/Delivery Notes Job History | |20 Jobs Notes L
Addresses, plus a Free Format Notes
area. )
Mail Flags Purchase | | Transaction | | poquces | | view: Diary Configure
History History Designs
Purchase History : S—"N
The system automatically records what Send Letter Eqﬂigg:jent Credit Limits Send Letter
products/materials purchased (or
used) by Debtor — with pricing details —
. mal a
and links back to the source History Price Levels
documents Invoice.
Colle_ction
Drill Down : otard
View a grand total of a Debtors
. : iy (o s Debtor
financial position, ‘drill down’ into Reporting
more detail, and back to the source
transaction if required. Aging
Trends
Sales/Profit
Analysis
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Debtor’s (Accounts Receivable)

Menu

Main

“Get Started”, setup up of the debtors
classifications.

Debtor related transactions are
entered through this menu

Debtors
l/_—-m- Ledger 1-__\-
‘/ T \.
| 1 |
e cash Debtor
Orders, ;
e Receipts Adjustments
Job Direct Cheque
Invoicing Credits Refunds
Quick q
Quotes, R?;:gtslﬁzs' Credit Notes
Invoicing
Cash Sales
(I-POS)
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Search for

A

=

%

14. Debt Collection Actions
15. Origin Codes

27. Banking Receipts
28. Cheque Refunds

41. Invoice Register
42 Delivery Schedule

<

L

|Form help Field help Contact—Usl Suburbsl Management Creditorsl Stack | Servicel Marketingl Sales | Get-Start

For support, please contact -

support@interacct.com.au
or
Fax : (02) 9975 7269

Welcome to InterAcct Software - Debtors Menu.

Manual

Clients Accounting Sales Orders General Ledger lobs Database Business Names Phone Numbers
1. Debtors Database b
2. Debtor's Balances 16. Payment Terms 29. Quick Quotesfinvoices
3. Debtor's Ledger 17. Terms & Conditions 30. 5ales Order Processing
4. Debtor's Information 18. Sale Types 31. Credit Notes
19 Invoice Message 32. Job Invoicing
Getting Started : 20. Statement Message 33. Job Draft Invoicing Surnames Email Addresses
5. Client Categories
6. Customer Types 21. Employee Menu 34, Debtor Adjustments
7. Non-Client Categories 22. Payroll Menu 35. Debtor to Creditors |
B. Branches
9. Regions, Routes 23. Opening Balances Visual 3earch Enquiries ; 3
10. Drivers - Carriers 24, Customer' lob Deposits 36. Debtors Ledger
25. Customer Order Deposits 37. Names by Status/Category
11. Price Levels 26. Past Sales Analysis 38. Cash Flow Analysis
12. Report Templates 39. Retentions Due First Names. By Post Code
13. Payment Commitments Transactions : 40. Non-5tock Sales Analysis

M

Video

| Pages




Key Features & Advantages

Feature : Advantage : Base?
Debtors Totals A complete reconciliation of totals, making up the Have a glance at important summary information, Y
outstanding balance credit limit balance, and gross profit generated.
Product Purchase A comprehensive list of all the product/material What did they last order? What price did they pay? Y
History purchase history — detail by job Is it still covered by a warranty?
Debtors Aged History is maintained for debtors aged analysis over Is the amount outstanding increasing month by Y
Analysis time, with the option to save the aging results back to | month, and getting older? (more overdue). Reduce
the Debtor. the incidence of bad debts
Contact History Register of past activities/contacts per Client — No need to commit to memory what events Y
Automatically updates Follow Up Diary. happened last, and when best to next follow up.
Comments Free format note areas — by company, by contact Easy handover to a new salesperson with notes Y
name, contact history, etc. Cut & paste option being properly recorded and secure.
Debtors Information Credit Limit, payment terms, pricing level. Use credit holds to stop the outstanding debt Y
increasing
Multiple Price Levels  Price levels for each customer, price level by product Ensure that the correct pricing applies, improve Option
group and contract pricing. customer service — and reduce the need for
preparing Credit Notes.
Opening Balances Simple input and reconciliation of a customer opening | Easy reconciliation from an old bookkeeping Y
balance system into InterAcct — Debtor by Debtor.
Debtors Ledger Complete history record of all a Debtor’s invoices — Menu links to the source transactions, track history Y
showing a reconciliation of the balance by date of receipts and adjustments.
Debt Collection Record commitments made by a Debtor as to when Automatically updates the follow up diary on the Y
Actions payment will be received. due date so commitments can be monitored.
Retentions Retentions due - mostly for construction jobs Shows when retentions are due. Y
Father/Son Link multiple Debtor accounts belonging to Corporate | Invoices to the Debtors, Sales Analysis (and Option
Group Statement) by Group Head Office.
| Pages

Version 1.0 ||



Screen 1: Debtors Reconciliation

8 InterAcct Rob-Demo - [DEBTORS RECOMNCILIATION - display , MNeil, Thomas]
EFHE Record Edit View Go Advanced Menu Graph Design Help

Debtors Totals:

T L L L LEELEEYL FE-E

Open Balance 5 2,000.00 Neil, Thomas
H H H Pricing 1LIST Phone 9146 5606 Maobile 0425 565 987
Each Debtor has a Totals screen similar to this I 50000 | | comegery 3SMALL e ———
example. Some of the options in this example product Inv $ 906.20
. Progress Clm 5 0.00
relate to Optlona| SOftwa re mOdUIeS and Tot Revenue § 1,806.20 | peptors - 19. Questions/Answers Follow Ups 37 Service Contracts ____i__'y
therefore may not apply to each InterAcct Cash Receipts$ 1500.00 38. Equipment Register
” t b d | d Adjustments § 0.00 2. Opening Balances 20. Sales/Profit Analysis Accounting
. 3. Debtor's Ledger 21. Sales Budget 39. Debtors Reports Menu
system (Wl not be displaye ) Chq Refunds § 080 | 4 fransaction History 22. Preduct Purchase History 40. Create Report Designs
Balance Due § 2,486.82
. . . . . . Credit Control - @
This screen is designed to be a simple financial T 00p | 5 Account Contact Details Jobs - Work in Progress :
. . . 6. Debtors Aged Analysis 23. lobs, Work in Progress
summary for a customer / client, which gives Gross Profit 180620 | 7 pebt Collection Actions 24. Charge-Rates Manual
.l PR ). . Retentions $ 0.00 25. Deposits Held
the ability to ‘drill down’ into the details and Credit Limit$ 5500 | 8 Delivery Addresses omrEs z
. Retentions He!
information which comprises this summary. LR 3083 | customer Product Pricing : 28. To be Invoiced
Tobe Inv'd § 0.00 9. Contract Pricing 29. Document Register B
10. Customer Price List 30. Bank Guarantees Video
. .. . 11. Auto Update Pricing
Everything is just one click or keyboard entry Sales & Marketing -
. . . 12. Quick Quotes/Invoices 31. Prospect Profile
away - a||OWIng fast naVlgatlon. Last Invoice 29-Aug-2014 % | 13.Standing Sales Order 32. Customer's Product Profile
Last Inv No 0 14. Customer Sales Orders 33. Create Follow-Up Campaign
R 15. Sales Line Items 34. Call Route-Plan
. . Disc % D 16. Kit Conversion Status
There is the Optlon for Father/son Debtors Overdue$ 000 | 17 Client's References 35. Client Service Menu
18. Setup : Questions 36. Serial Numbers Sold

accounting for companies with a Head Office

| Form help Field help | Debtors Setup | Contact-Names Contact-Historvl Notes | Messages

and branches.

This file shows a complete reconciliation of all transactions affecting this customer (Debtor). A breakdown of those totals can be found in the next [lower)
menu, in terms of the Debtor's Ledger, and Transaction History files.
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Screen 2, 3: Debtors Ledger — Credit Control Report

De bto rs Ledger: # InterAcct Rob-Demo - [DEBTOR'S LEDGER list , Neil, Thomas]

Debtor transactions are posted from E File Record Edit View Go Advanced Graph Design Help

- - - B e
all over InterAcct arrive at a veoooo®s xR ol Bl

Inw No  Inw Date Invoice % Receipt $ Adjustments$ Balance $ Exp Pay Receipted Job No Days # Contact Name MNarration

centralized Ledger — with links back 1 200007 | 29-fug-14 1,752.30 0.00 0.00 1,752.30 5-Sep-14 0 Cable / Switch for LAN Install
. 2105 200004 | 29-Aug-14 996.82 10.00 0.00 986.82 29-Aug-14 0
to the source transaCtlon 3 200002 | 29-Aug-14 990.00 990.00 0.00 0.00| 5-5ep-14 25-Aug-14 100008 0| Thomas Neil Final Invoice on Completion
4 165478  29-Aug-14 6,000.00 6,000.00 0.00 0.00| 5-5ep-14 25-Aug-14 0| Thomas Neil Opening Balance
Reporting: u'.'ﬂ Efdél%’x"%:s\ai“;j““
- . P oz e 4553 Fax : (02) 9975 7269
Numerous existing reports available i Wi VSLpErciy.com au
e Credit Control Date : 20/08/2014 Credit Control Report Page No: 1
o Debtor Statement Business : Record Id : NEILTHUI
R Phone : EOZ; 9146 5606 Status : CLIENT 1st Added 1 15/08/2014
e Debtor Reconciliation Fax No 1 (02) 9146 5605 Category : 3.SMALL Last Date 1 20/08/2014
Mobile 1 0425 565 987 QOrigin : WEBSITE Next Date : 25/08/2014
After Hrs : Type : CONSUMER Last Inv :
. . Address : 11 Lightdliff Ave Email : tom.neil@gmail.com
Can be printed as at a prior date. : Web  :NA
: LINDFIELD NSW 2070 Branch :HO
: Region :MN.SYD.SHR
Report Configurator allows you to Comments : Client has a AV install, Home Theatre Room S/Person : ROSZIK.B
select what information (files) and Group: Item: Date: Ref: Qty # Price $ Sales$ Margin %
H AMP SONY-X2000-2014 27/08/2014 001001 2.00 2150.00 2300.00 31.74
records to print. Easy to use. CAB CAT6-100M 29/08/2014 100002 180.00 2.10 378.00 52.38
MAT SC-COM\HNG.100INCH 20/08/2014 200004 1.00 906.20 906.20 11.72
NTWK TPL-T3700G-28TQ 29/08/2014 100002 1.00 1200.00 1200.00 27.64
Total 4784.20
CrLimit$ Dispute ? Payment Terms: Pr Level: Disc% A/cs Contact
5500 14 Days from Invoice 1LIST 0 Thomas Neil
Date Current $ 30 Days $ 60 Days $ 90 Days + $ Total $ Average
29/08/2014 2739.12 0.00 0.00 0.00 2739.12 4606.86
Revenue % Profit $ Deposits $ Cr. Limit $ Overdue $ Retentions $ Balance $
3399.20 2350.84 HO 2761 0 0 2739.12

Version 1.0 || | Page7



Inter

Screen 4, 5, 6: Debtors Aged List, Projected Receipts, Overdue Customer Listing

Aged Debtors List:

Can be detailed or summarised.

File Edit Zoom Tools Help

Projected Cash Receipts:

Looks at when invoices are expected
to be received — Cash Flow Reporting

Overdue Customer Listing:

Focuses on those Debtors with
Overdue balances.
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| | | | | ||:| | | | | &| | | Selecled i - Selecled ; -
& ni. _] # . Printer - Snagit 9 Tray Automatically Select
Audio, Vlsual SuperCity
PO Box 7! AGED DEBTORS LIST AS AT 31/08/2014 Page : 1
Manl NSW 1655
2] 302} 9975 4653 Fax : (02) 9975 7269 Printed : 01/09/2014
Inter www avsupercity.com.au
Customer Name Phone No Ave Days OfD Days AUGUST $ JULY $ JUNE $ PRIOR $ Total § Retention $
Hastings Fund Management, Robert Viner (02) 9287 8700 17.00 3.00 1,000.00 15,000.00 0.00 0.00 16,000.00 0.00
Meil, Thomas (02) 9146 5606 2.00 0.00 2,739.12 0.00 0.00 0.00 2,739.12 0.00
Grand Total 3,739.12 0.00 0.00 0.00 3,739.12 0.00
File Edit Zoom Tools  Help
| | | | | ||:| | | | | &| | | Selected i - Selecled ; -
4 ni. _] . Printer - Snagit 9 Tray Automatically Select
Audio, Vlsual SuperCity ) i
= PO lox Projected Cash Receipts Report as at 31/08/2014 Page : 1
Man NSW 1
"?’ E[]Z) 9975 4653 Fax : (02) 9975 7269 Printed : 01/09/2014 9:18:09 AM
Inti www avsupercity.com.au
nier
Customer Phone Ovd Days Overdue $ AUGUST SSEPTEMBER $ OCTOBER $ NOVEMBER $ DECEMBER. S LATER $ Total $
Hastings Fund Management, Robert Viner (02) 9287 8700 3.00 1,000.00 0.00 0.00 0.00 0.00 0.00 0.00 1,000.00
Meil, Thomas (02) 9146 5606 0.00 986.82 0.00 1,752.30 0.00 0.00 0.00 0.00 2,739.12
1,986.82 0.00 1,752.30 0.00 0.00 0.00 0.00 3,739.12
File Edit Zoom Tools  Help
| | | | | ||:| | | | | Qj/| | | Selected i - Selected ; -
& ni. _] . Printer - Snagit 9 Tray - Automatically Select
Audm Vlsual SuperCity .
FO Overdue Customer Listing Page 1
Manl NSW 1655
& Eﬂ?_) 9975 4653 Fax : (02) 9975 7269 Printing Details by Overdue Balance
Inter wumr avsupercity.com.au
Created 01/09/2014, 9:20:19 AM by R
Customer Name Phone Overdue Days Overdue Amount $ Outstanding Amount $  Credit Limit $ Terms
Hastings Fund Management, Robert Viner (02) 9287 8700 4.00 1,000.00 1,000.00 15,000 14 Days from Invoice
Mei, Thomas (02) 9146 5606 10.00 986.82 2,739.12 5,300 14 Days from Invoice
TOTAL 1,986.82 3,739.12
| Pages



Inter Screen 7, 8 Aged Debtor List (Detailed)

File Edit Zoom Tools Help

|$ [ | e |Ei. | ‘lj I _”- Frmf | 59"""9‘1 Snagit 9 v 2flEEEd Agtomatically Select -
Detailed Aged Debtors List: e A2 e A L Do

Audm Vlsual SuperCi
M doc'78 perCity AGED DEBTORS LIST AS AT 31/08/2014 Page : 1
. . o “ ¥ foz) 5975 4653 Fax : (02) 9975 7269 Printad : 01/09/2014
Useful as a simple Debt Collection report giving Inter i sisiparcly oo
contact name and phone number details, as well as Customer Name Phone No AveDays O/DDays  AUGUSTS LY s JUNES  PRIORS Total§ Retention §
. . Hastings Fund Management, Robert Viner (02) 9287 8700
the unpald Involices. 100001 - 14/08/2014  17.00 3.00 1,000.00 1,000.00 0.00
200010 - 02/07/2014  60.00 46.00 5,959.92 5,959.92 0.00
1,000.00 5,959.92 0.00 0.00 6,959.92 0.00
Neil, Thomas (02) 9146 5606
200004 - 20/08/2014 200  12,661.00 086.82 086.82 0.00
200007 - 20/08/2014 200 0.00 1,752.30 1,752.30 0.00
2,739.12 0.00 0.00 0.00 2,739.12 0.00
Grand Total 3,739.12  5,959.92 0.00 0.00  9,699.04 0.00
Audio, Visual SuperCity
PO Box 786
M:mzﬁz)hg‘gslgggfi F. (02) 9975 7269
. Ph: ax
Debtors Statement: “ Ph : (02) 9975 de53 Fax
Inter
i D
Can be pr.mted as a one off for a Debtor, or for a} Debtor's Statement
selected list. Shows how the account can be paid at Robert Viner bated N
Office Manager Client Code HASFUNSY
the foot at the Statement. Hastings Fund Management Your Contact  Reszik Bleh
Level 10 55 Market St
SYDNEY NSW 2000
. . A Attention Robert Viner Fax (02) 8287 8801
All Report Designs can be personalised to suit. B ddress
Invoice #  Date Description Tnvoice $ Receipts § Adjustments $ Balance $
200010 02/07/14 Sales Order No 100003 5,959.92 5,959.92 0.00 0.00
100001 14/05/14 Opening Balance 10,000.00 9,000.00 0.00 1,000.00
Total as at 30/09/2014 15,959,92 14,959,92 0.00 1,000.00
‘We would really apprediate your prompt payment, Thank you
Payment Terms Overdue $ Current § Total $
14 Days from Invoice 1,000.00 0.00 1,000.00
Payment Options
Cheque Details Pay To Audis, Visual SuperCity Address |Manly  NSW 1655
Direct Deposit Details | Acct Name | Interfoct Pty Ltd B5B Acct No
Credit Card Details / / /
Mastercard / Visa | Amex.
Card Holder Name
Expiry Date / Account Code | HASFUNSY Amount Paid $ 1 000 00
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Inter

InterAcct’s Invoicing Methods

Job Costing

Print Format Options:

Quick Invoicing

Sales Order Processing
(optional module)

Job Invoices
(optional module)

Job Progress Claims

Automatic Draft Invoices

Do & Charge Invoicing

Periodic Invoicing

Repair Work Invoicing
(and Quote)
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Products & Services —in the Base InterAcct system

Products & Services — multiple price levels — links to Sales
“Bundles/Kits”, links to Manufacturing, Serial and Batch
Numbers, Fashion — Style/Colour/Size

Line by Line, Summary, Detailed, by Phase

Invoice by Phase, % Complete, by Billable Stage, by
Quantity, % Complete

Based on detailed Job Cost Transactions — multiple jobs

Based on detailed Job Cost transactions — job by job —
markup % can be defined

Continual Invoices by Interval (eg: week, month, year) with
expiry date.

Markup % on total cost defined, or your markup on costs
by Cost Item.

Delivered To :

Robert Viner

Hastings Fund Management
Level 10 55 Market St
SYDNEY NSW 2000

Bill To -

Robert Viner

Office Manager

Hastings Fund Management
Level 10 55 Market St
SYDNEY NSW 2000

No. Item Code Product/Service

1 |HDMLMM/1M HDMI Cable, Male to Male, 1 Metre

2 |SAMSUNG-LED.60" Samsung LED Backlight 60" Television
3 |FREIGHT Freight

Please Note

Any goods supplied remain our property until fully paid for.
Please read our detaied "Terms & Conditions” before dong
business with us, and please let us know if you have any queries.
Thank you

Payment Terms : 14 Days from Invoice

Inter

Units  Ordered # Shipped #

EACH 5.000
EACH 5.000
EACH 1

When paying please note:

* Payment by EFT InterAcct Pty Ltd

BSB A/C

= Payment by cheque in favour of Audio, Visual SuperCity
= Payment by credit card Telephone (02) 9975 4653

Tax Invoice # 200010

Invoice No 200010

Delivery No 700008
Order o 100003
Invoice Date | 02/07/2014
Your Ref

Customer Code HASFUNSY

Your Contact  Roszik Bleh

Audio, Visual SuperCity

PO Box 786

Manly  NSW 1655

Ph : (02) 9975 4653 Fax : (02) 9975 7269
ABN @

BackOrd # Price § Total §
5.000 0.00 11.87 59.35
5.000 0.00 1,068.75 5343.75
1 15.00 15.00
Net Invoice $ 5,418.10
GST $ 541.82
Invoice Vaiue $ 5959.92
Amount Paid $ 5,959.92
Balance s 0.00
| Page 10



InterAcct Pricing (Per User)

Users Base InterAcct Job Cost-Estimating (A) Kit Costing (B) Father / Son Debtors Accounting (C)

1 $1,500 (15-25) +$500 (10) +$350 (5) +$250 (2-3)

2-3 $1,000 (20-30) +$500 (10) +$350 (5) +$250 (2-3)

4 $750 (20-30) +$375 (10) +$250 (5-8) +$188 (2-3)

5-9 $600 (25-35) +$300 (10-15) +$200 (5-8) +$150 (3-5)
10-19 $500 (30-40) +$275 (10-15) +$175 (5-8) +$125 (3-5)
20-49 $400 (40-60) +$250 (10-15) +$150 (10-15) +$100 (3-5)
50+ $350 (50-75) +$230 (15-25) +$130 (10-20) +$90 (5-10)

Software Pricing
Software Pricing is per Computer Network “User” as defined in the above table. The optional software modules (eg, Job Cost Estimating) require
the Base InterAcct as well, and are purchased based on the number of base Network Users. Prices are all ex GST.

+ Annual Support Pricing
Yearly support is calculated at 20% of purchase price, with no CPl annual increases. Support is reduced by 30% after 3 years. For example a single
User (with just the base InterAcct) would be (51,500 x 20%) = $300

+ Implementation & Training Budget
The (Number) denotes the estimated min/max hours of Implementation & Training required in the budget per installation / module (not per User).
Implementation / training “Advanced” is currently charged at the average rate of $160 per hour.

Modules
There is a wide variety of software modules available for purchase, talk to InterAcct staff about your specific software needs.

Request a Cost Estimate:
InterAcct Software Pty Ltd

Toll Free: 1300 66 26 26 After Hours: 0412 578 622
Email: sales@interacct.com.au Web: http://www.interacct.com.au
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